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Nebraska BPA Presents...

‘“How To Survive The Summer of 2010”7
Members & Non Members Are Invited...

Times are tough and this is not the time to worry about being a member or a non member (but membership does have many
advantages). In times like this we all need to be thinking about increasing revenues, finding new customers, developing
better programs and products to survive the challenging economic climate.

Bowling Marketing Super Hero Darin Spindler Will Present...

Darin Spindler will give you a 6 Step Action plan to combat the “Emerging New Economy” and even thrive! Darin will teach
you some of his NO BS / No Holds Barred marketing strategies. Many don’t attend sessions like this because they say they
are “TOO Busy” or the stuff they learns is great but they never implement any of it. To help you out Darin will share with you
his personal Time Management techniques that you can use to find necessary time to implement the programs that will be
presented. Darin recently won a prestigious marketing contest where he competed against over 1,000 of the top marketers
in the world (many earning 7 or 8 figures a year online and offline). Darin won this contest because of his ability to
implement and get things done! You will not want to miss this session.

Darin will also provide you with a NO brainer summer program that is almost 100% Done For You. You just need to unlock

the doors and ring the register! Find out how over 500 bowling centers coast to coast improved youth bowling numbers,
birthday party bookings, fundraising opportunities and added adult league bowlers from this great summer program.

Here’s The Best Part...

If you we’re going to hire Darin to do consulting work for your center for just one day you would need to invest nearly
$10,000.00 a day (Currently $9,995.00). Plus, you'd need to travel to Green Bay, WI and pay for a hotel, meals, airfare, etc.

A top priority of the Nebraska BPA is to provide members with great information &

YOlA Will et programs, along with access to the best of the best when it comes to providing
marketing information to your center. The Nebraska BPA is providing the “How To

#1 —A Solid Traffic Building Survive The Summer of 2010” for FREE...yes FREE. At a very minimum you would

Summer Program...”"Done For typically have an investment of $297 per center to attend a seminar presented by Darin.

You” There are no excuses not to attend this great event!

#2 — A solid new approach to
using your time so you can work
on your business instead of in
your business. This is BIG!

Find out how a Michigan center
implemented this and didn’t
have to borrow money last
summer!

#3 — Lot’s of great programs
that are working coast to coast
...all you need to do is Registration Information
implement! (This is why #2 is Your Name
SO IMPORTANT)
#4 — Q & A Session

Hurry Seats Are Sure To Fill Up Fast
#1 — Register NOW by faxing the form below to (312) 264-4565
#2 — Mark your calendar BUSY and unavailable at your center on March 29, 2010 from 9

AM — Noon. If needed find someone to replace you for Monday, March 29, 2010 at your
center. This is way too important to miss.

Bowling Center Name

#5 — Much, Much More! Email Address
Phone Number
Here Are The Cell Number
Detadils... Fax Number
Where: Pastime Lanes How many will be attending from your center? 1 2 3 4 Other

(Hastings,NE)
When: March 29, 2010

Time: 9 AM - Noon Fax Back Now To (312) 264-4565...Limited to 1st 36 Registrations.

First Come 1st Serve...Don’t Miss Out! A similar seminar in Indiana
filled in just 7.5 hours from the release of the 1st Fax (This is Fax#1)
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